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                Europe’s Leading Growth Debt Provider        Q3 2014 

Kreos Capital’s Fourth Annual LP/GP Seminar 

It was very good to see over 130 delegates 
representing a broad range of 
equity sponsors, institutional 
investors, advisors and friends 
of Kreos, getting together for 
formal sessions and networking 
over breakfast, coffee and lunch. 
As well as discussions on a 
variety of themes, we heard 
from the CEOs of several Kreos 

portfolio companies, illustrating the breadth and depth of opportunity we 
are seeing as we invest our recently-raised fourth fund across  Europe 
and Israel.  Continued on page 6 
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Welcome to the Q3 2014 edition of Kreos 
Quarterly, designed to give you a 
snapshot of the latest activity in our 
portfolio, getting to know our team and 
equity sponsors better, and sharing our 
insights into current markets.  
 

Having completed a final €240m closing 
for Kreos Capital IV in mid-2013, Kreos 
Capital is uniquely positioned in the pan-
European growth debt space, working 
alongside leading equity sponsors to 
support companies at all stages of their 
growth across the region and across 
multiple sectors. 
 

In this edition of Kreos Quarterly we 
share some insights with you from one of 
the highlights of our year, Kreos’s annual 
LP/GP Seminar. Our fourth annual event 
took place recently at Somerset House on 
London’s River Thames and was attended 
by over 130 top tier LPs, GPs and friends 
of Kreos.  The focus this year was on 
“Megatrends”, with a top-flight group of 
speakers and panellists discussing the 
latest developments they are seeing in 
global and European markets that are 
driving growth investing. 
 

We also discuss some current market 
trends we are seeing and highlight some 
the latest developments across our 
portfolio, as well as interviewing Daniel 
Waterhouse of Balderton Capital, one of 
Europe’s leading equity sponsors, and 
Oded Melamed, CEO of ground-breaking 
4G chip developer Altair Semiconductor, 
a Kreos IV portfolio company. 
 
 

The Kreos Team 

Welcome Market Observations 
 

 

As we have seen in the past 18 months, in 
Q3 2014 we continue to see the effects of 
long-term structural changes to the 
European private debt market, with an 
increasing flow of opportunities with 
compelling risk-return profiles.  
 
As a result of these long-term structural 
changes, a broader recognition from US-
based LPs has been emerging over the past 
several months that European private debt 
funds are in a position to play a very 
constructive role in filling the funding gap - 
and that those funds are being 
compensated for it. Debt yields continue to 
be higher in Europe relative to the US at 
comparable levels of risk while default rates 
are similar, and the current market 
penetration of private debt funds in Europe 
continues to have extensive scope to 
develop relative to the US, even after 
additional European fund formation over 
the past 12 months.  
 
Accordingly, with the Eurozone in a more 
stable phase and US LP investment 
committees restoring or increasing their 
European allocations, we are receiving an 
increasing number of inquiries from US-
based LP about European private debt 
opportunities, which are beginning to play a 
larger relative role in European geographic 
allocation plans. This would seem to 
indicate that there should be an increase in 
commitments to European private debt 
funds from US LPs over the next 12-18 
months as US LPs begin to recognize that 
private debt could be an opportune asset 
class to utilise for renewing their European 
exposure. 

Kreos Quarterly 
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Congratulations on your new Fund V: 
tell us about the general focus of  the 
fund?   

The new fund, which was announced in 
April 2014, is called Balderton V with 

committed capital of $305 million.  It is a 

continuation of 

our strategy from 
Fund IV  focusing  
m a i n l y  o n 

European based 
e n t r e p r e n e u r s 
building high-

growth and often 
global technology 
companies.  

 
 

We have a diverse 

group of partners 
so we will invest across a wide range of 
opportunities including fintech, mobile, 

machine learning, SaaS, market places, 
gaming, e-commerce and much more. We 

have also made a recent investment in the 
consumer hardware space and are 
intrigued by the generation of capital light 

hardware start-ups. We expect to invest in 
roughly 20 to 25 companies during the life 
of the fund, of which 6 have already been 

announced and several more are in the 
works. 

INTERVIEW: Daniel Waterhouse  

Partner at Balderton Capital 
 

 

Daniel Waterhouse, Partner at Balderton Capital spoke to Kreos about the attractions of 
European markets as Balderton begins to deploy its fifth fund.   
 

Balderton was founded in 2000 by Benchmark Capital as Benchmark Europe.  Their 
name was changed to Balderton when they became independent in 2007.  Balderton 
has since built a track record of investing in over 100 fast-growing companies  – and 
has over $2 billion of committed capital, across multiple stages and industry sectors.   
 

Daniel joined Balderton as General Partner in 2013 and has over 14 years’ experience 
investing and working with European fast-growing internet service companies.  He 
spent five years as a partner at Wellington Partners, where he led investments in 11 
companies across Europe and sat on the board of  many of them,  including Hailo, 
YPlan, SumAll, EyeEm and Qype. Before joining Wellington, Daniel was a partner at 3i 
focusing on the internet sector in Europe and North America. Prior to 3i, he was at 
Yahoo for six years from 1999, covering strategic development and M&A across the 
European region. 

“...it is very 
encouraging that 
we are seeing 
more and more 
e x p e r i e n c e d 
m a n a g e m e n t 
teams…”  

Over the years, 
Kreos has provided 
growth debt and 
worked closely on 
nearly 20 Balderton
-led transactions, 
including:  

 
 

 ACHICA – Kreos provided €5.5m of 
growth debt financing in three separate 

tranches to help accelerate the compa-
ny’s product and geographic expansion. 

 

 LoveFilm – Kreos provided £18.5m of 
working capital and acquisition finance 
over a three-year period, supporting the 

company from Series A through its 
growth rounds and creation of the Euro-
pean DVD rental and video-download 

market. 
 

 Bookatable – the European leader in 

online restaurant booking with over 
10,000 restaurants and a recent part-
nership with Michelin, where Kreos pro-

vided €8m of growth debt financing. 
 

 Qubit - Kreos has provided €1.2m of 

growth debt financing to this company 
focusing on using technology to improve 
online profitability via machine learning, 

statistical analysis and high performance 

computing.  

http://www.achica.com/
https://www.lovefilm.com/
http://www.bookatable.com
http://www.qubitproducts.com/
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What are the most attractive sectors at 
the moment across Europe and where 
are you focusing the Fund V 
investments? 

First, in general, it is very encouraging that 

we are seeing more and more experienced 
management teams as well as  more well-
rounded teams that are  in  their  late 20s/

early  30s  and  still have just enough 
naiveté to be crazy enough to take on the 

world but also have the experience, focus 
and knowledge of how to build and run 
successful companies. From a sector 

perspective, again many of the deals that 

we have done so far are in fintech (like 
GoCardless, which is a mobile payments 
platform simplifying online Direct Debits) 

and Motif Investing (investments in 
intelligently weighted baskets of stocks 
based on ideas).  

 
We also have invested in some very 

interesting e-commerce businesses (like 
Tictail, the free-to-use DIY e-commerce 
platform based in Stockholm), marketplaces 

(like Carwow, which 
is a platform to help 

buy new cars from 

franchised dealers), 
e d u c a t i o n 
(language learning 

from Memrise) and 
travel (effortless 

hotel search with 
Top1). We have 
also just invested in 

Roli which is a 
London based company whose first product 
is a new musical instrument with a 

revolutionary haptic control interface. 
Another space we are investing in is 3D 
printing, where Balderton has two 

investments: 3DHubs, a market place for 
people to find 3D print locations, and 

Sketch Fab, which is a 3D asset distribution 
channel. 

 
We also really like the innovations 
happening around machine learning and Big 
Data. Since our original investment in 

Natural Motion, we have invested in Qubit, 

which is a sophisticated website 
optimisation platform using big data 

analytics, and TrademarkNow, the 

automated trademark search and risk 
analysis company which is using 

sophisticated machine algorithms to do 
trademark analysis. 
 

Certainly for Balderton hardware is coming 
back into our area of focus with the rise of 
rapid prototyping hubs, supply chain 

support and fulfilment and so on, and we 
are working on several things in this arena.  

What areas do you see coming into 
sharper focus over the next couple of  
years?   

We are looking at exciting opportunities in 
areas like self-improvement, crypto-

currency, healthcare, education and 
robotics amongst many others. 

 

How do you see growth debt being used 
going forward to help your Fund V 
investments?  

First, you can tell by the companies 

mentioned in the beginning of our talk, that 

we have had a long and very successful 
relationship with Kreos.  

 
We have nearly 20  investments together 
and Kreos has invested around €130 million 

over the years in Balderton-led companies 
across multiple funds. We have shared 
some great successes and both Balderton 

and Kreos share a DNA for integrity, 
patience and added value and have a long-
term and flexible perspective.   

 
We expect to continue to work with Kreos 

where it makes sense to add debt to 
portfolio companies’ balance sheets, which 
is typically when the equity investors and 

management do not want to incur additional 
dilution, or have clear visibility to reach 
specific milestones. In the stronger 

environment we are now entering we 
expect these opportunities to be plentiful 

over the coming years. 

“...hardware is 
coming back into 
our area of  focus 
with the rise of  
rapid prototyping 
hubs…” 

www.balderton.com 

http://www.balderton.com/
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Symetis is a Swiss medical device company 
developing innovative second generation 
transcatheter aortic valve implantation 
(TAVI) systems. Symetis has received €20m 
from Kreos and recently received the CE 
mark approval for their latest product, the 
ACURATE TA Valve. 
 

 

 
 

Flash Networks is a company that provides 
network carriers with mobile internet 
optimisation and monetisation solutions 
which enable them to boost network speed, 
optimise video and web traffic, and generate 
over-the-top (OTT) revenues from the 
mobile Internet. Kreos committed €5.8m in 
Q2 2014. 

 
 
 

 

 

Private Outlet is the first European sales 
website which is owned by Andrino Group. 
Andrino recently acquired its French 
competitor BrandAlley, making the group a 
major player in the European fashion sector. 
Kreos initially committed €2.5m and recently 
added a further €3.5m from Kreos IV in Q3 
2014. 

 
 

Wilocity is delivering the world's first 60 GHz 
multi-gigabit wireless chipsets based on the 
new WiGig standard for mobile, consumer 
electronics and peripheral markets. WiGig 
enables a chipset to be 10x faster than the 
current Wi-Fi standard. Qualcomm has 
recently announced the acquisition of 
Wilocity. 

 

 
 

ASK is the leading manufacturer of 
contactless technology and facilitates global 
daily identification every day. More than 350 
million contactless cards, inlays and tickets 
have been delivered. Kreos committed 
€3.5m 2010 and ASK had a successful IPO 
on Euronext Paris in Q3 2014. 
 

 
 
 
 

 

Kontera provides context-based marketing 
and actionable analytics to more than 170 
million consumers each month. Leading 
advertisers such as Chrysler, P&G and 
Microsoft rely on Kontera to deliver unique 
and engaging brand experiences. Amobee (a 
SingTel company) purchased Kontera for 
$150m in early Q3 2014. 

Featured Recent Commitments 

Quarterly Insights Into The Kreos Portfolio 
A subset of  Kreos’s portfolio 

During Q2 2014 Kreos made new commitments to seven companies, totalling 
€26million.  A select group of these commitments are shown below, as well as some of our 

featured recent exits. 

 

Featured Recent Exits 

http://www.symetis.com/
http://www.flashnetworks.com/
http://privateoutlet.com/
http://wilocity.com/
http://kontera.com/


5   Kreos Quarterly Q3 2014 

  www.kreoscapital.com  

Altair Semiconductor is enabling, for the first time, the introduction of 4G connectivity to 
any and every device. By offering 100% LTE semiconductor solutions, unhampered by 
the high cost of 3G, Altair is helping shift the communications ecosystem. The world’s 
largest carriers are recognising the value and cost benefits of Altair’s 100% LTE 
chipsets, triggering a profound shift in the cellular and broadband mobility landscape.  

60 SECONDS WITH... 

Altair Semiconductor’s Co-Founder and CEO, Oded Melamed  

Kreos Capital committed 
$10m of  growth debt 
financing to Altair 
Semiconductor in Q3 2012 
and committed another 
$10m in Q3 this year. 

What’s the biggest driver of  growth in 
your business? 

Altair develops world-class 4G LTE 
semiconductors – 4G is no longer a ‘future 
trend’ but a reality in many markets 
providing user experiences which people 
could only dream about in the 2.5G and 3G 
days. Somewhat analogous to the fixed 
broadband revolution, mobile broadband is 
rapidly becoming a utility which people 
expect as a baseline feature of any device 
which has access to the Internet. Altair’s 
products are integrated into millions of 
c o m m e r c i a l  t a b l e t s ,  N e t b o o k s , 
Chromebooks, personal hotspots, desktop 
modems and Machine to Machine devices. 
We are now on the verge of the second 
Internet revolution – the Internet of Things 
in which exponentially more devices and 
sensors will get connected. LTE is an ideal 
platform for a very wide range of 
applications in this space, providing a very 
steep growth path for players such as Altair.  
 

What’s the biggest challenge for your 
business?  

The semiconductor industry is not an easy 
place for small/medium companies to build 
success long term. The costs and complexity 
of designing these System on Chips increase 
significantly with every new process node, 
and specifically in the wireless space the 
investment in software and carrier 
acceptance is much higher than in other 
segments. We also compete with much 
larger and more established players. This 
forces us is to have razor-sharp business 
focus, flawless execution and a great deal of 
technological innovation - so in a sense it 
brings out the best in us.  

What have been your key learning 
experiences so far? 

Great technology is the starting point. From 
that point building customer relationships, 
building credibility in the marketplace, and 
establishing quality brand recognition is 
essential. Our customers and their 
respective customers invest millions of 
dollars in R&D and productisation and 
without them trusting not only our products, 
but also our ability to support them 
technically and commercially in the long 
term – they would have a difficult time 
making such a ‘bet’. It took us quite some 
time to build this credibility and get to a 
point of shipping millions of chips to an end 
carrier/customer such as Verizon Wireless 
for example. 
 

What are your expectations for exit? 

We are in value creation phase, we are busy 
building our business such that it would be 
sustainable and profitable in the long run. In 
order for that to happen, we need to grow. 
Our plan is to go public timing will depend 
on how well we grow our business and of 
course all relevant market conditions.  
 

What advice would you offer to other 
growth companies about how they 
finance their businesses? 

Capital is key – manage your capital 
carefully and efficiently. Small companies 
cannot afford running  several projects in 
parallel under the assumption that some of 
them will succeed while the others won’t – 
you have to hit almost every time, you can’t 
afford less than excellent execution, you 
have to be very focused and targeted. 

Key facts about Altair Semiconductor: 

 established in 2005 

 global operations with offices in the 
US, Asia and Israel 

 2014 Red Herring Europe Top 100 
finalist 

www.altair-semi.com 

http://altair-semi.com/growing-global-deployment-footprint/
http://altair-semi.com/growing-global-deployment-footprint/
http://www.altair-semi.com
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Our keynote speaker was Joe Schorge of 
Pomona Capital. Joe has a unique 
perspective on current markets, combining 
experience as an electrical engineer, as an 
alternative investment consultant to LPs and 
as a private equity investor. 
 
Joe highlighted the improved opportunities 
which LPs are now seeing in the stable 
European environment after the credit 
crunch of 2008-9 and the instability of 2011. 
In particular: 
 

 European growth and investments have 
been stable over the last four years at 
about 800 to 1000 investments, or EUR 
3.5-4.0 billion, per year 

 

 most importantly, European assets are 
priced at a discount compared to US 
markets, which is one of the main 
reasons why 54% of LPs believe that 
Europe is now the region that offers more 
attractive investment opportunities 
compared to the US. 

  
 

Our portfolio company CEO presenters 
shared insights into the drivers of their 
success: 

  

 

 Stefan Smalla, CEO of Westwing, the 
#1 e-commerce player outside the US in 
the home & living market now operates in 
10 countries and had net sales of €110m 
in 2013.  

 
  

 Samuel Wasserman, CEO of LiveU, 
whose revolutionary portable live video 
broadcasting technology using existing 
mobile services enables live transmissions 
from any location at a lower cost with no 
satellite link.  

 
  

 Sebastian Diemer, CEO of Kreditech a 
German technology-driven financial 
services company  operating in 9 
countries provides consumer loans with 
risk-based pricing using big data and 
complex algorithms to evaluate credit 
risk. 

 
Will Quist of Industry Europe moderated 
a panel discussion, bringing  insights from 
Silicon Valley to focus on the megatrends for 
European equity sponsors.  The highly 
experienced panel included: Davor Hebel of 
Fidelity Growth Partners, Stuart 
Paterson of Scottish Equity Partners, 
Nenad Marovac of DN Capital and Jason 
Ball of Qualcomm.  
 
 

Key points highlighted were: 
 

 the location where underlying innovative 
technology is developed is no longer as 
important as it has been in the past. 80% 
of internet use is now outside the US, and 
7 out of 10 companies are able to scale 
very quickly by leveraging technology 
developed by a third party which could be 
anywhere in the 
world. As a result, 
the most important 
driver for companies 
to build value will be 
based on industry 
domain knowledge, 
b r a n d i n g  a n d 
understanding of 
their industry – as 
we see in high-end 
fashion retailers and 
fin tech, where 
understanding the 
products is complex 
and underlying technology is less 
important  

 

 accordingly, in Europe it has been 
increasingly possible to build a market-
leading position that is very defensible, 
based on local market knowledge, high-
quality business models, and superior 
execution  

 

 more  liquidity events in Europe and a 
much stronger ecosystem mean that 
CEOs have a clearer choice between 
taking a lower-value M&A exit in the short 
term or continuing to build and targeting 
an IPO in the future. Growing ambition 
and confidence to build bigger companies 
fuels a virtuous circle with investors 
increasingly prepared to support growth-
stage businesses which will be the large 
companies and successes of the future 

 

 new opportunities are emerging in the 
Internet of Things, wearable computing 
and social media, as smart technology 
becomes embedded in a wide range of 
environment management products. 

 
The underlying theme of all the discussions 
at the event was the significant level of 
opportunity in European growth companies, 
and the strength of the ecosystem, at a time 
when investor focus on Europe is growing.  
 

Kreos’s annual LP/GP seminars provide an 
exciting opportunity to network among a 
large number of people with a wide range of 
perspectives on European growth companies. 
Please let us know if you would like to join us 
as our guest: sophie@kreoscapital.com.  

Kreos Capital’s Fourth Annual LP/GP Seminar 
Continued from page 1 

LPs believe that 

Europe is now a 

region that offers 

more attractive 

investment oppor-

tunities compared 

to  the US 

mailto:sophie@kreoscapital.com
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Select News & Portfolio Developments 

Kreos IV company LiveU, the leader in portable live video 
and broadcasting solutions, was at the forefront of 
broadcasting for the FIFA World Cup in Brazil.  
 

More than 80 broadcasters from around the world used 
LiveU’s products during the World Cup, bringing the 
event to life and providing 360 degree coverage to 
viewers all over the world. See more on LiveU here: 
www.liveu.tv.com 

LiveU video transmission from Brazil 

Events 
In Q2 2014, the Kreos Capital team had a number of speaking and conference engage-
ments including: 
 
 

 Private Debt & Mezzanine Finance conference in Paris, June 2014 – Simon Hirtzel 
served as Chairman and discussed the growth debt opportunity for SMEs. 

 

 Marten Vading and Raoul Stein participated in the MIXiii Israel Innovation conference 

in Tel Aviv in May 2014 where they discussed the opportunity for growth debt for high 

growth Israeli technology companies. 

 

To read these stories in detail and keep up to date with all other Kreos news, please 
visit  www.kreoscapital.com/news.aspx    

 Kreditech raises largest ever financing for a German 

fintech company, closing $40m in Q3 

 Online art and auction house Auctionata secures a $30m 

funding round for global  growth 

 Agnitio and Cambridge Broadband announced as winners 

of the 2014 Red Herring Top 100 Europe Awards 

 RealMatch announced as winner of the 2014 Red Herring 

Top 100 North America Award 

 European cell therapy leader TiGenix completes the sale of 

its Dutch production facility to leading European contract 

manufacturer PharmaCell BV 

 ReWalk Robotics (formerly Argo Medical) Exoskeleton 

system cleared by FDA for home use 

 London based AlertMe unveils new home heating and hot 

water controls with Hive Active Heating for British Gas  

 Delivery Hero raises an additional $85m to defend its 

market leadership in Germany 

 Leading CAD - CAM Developer, Vero Software has reached 

an agreement to be acquired by Hexagon AB, a global provider of design, measurement 

and visualisation technologies 

 Kreos Capital wins Best New Growth Debt Fund (Kreos IV) & Most Trusted UK Specialty 

Finance Provider at the Alternative Investment Awards 

Nick Gainsley joined the 
Kreos team in 2013, he 
previously worked in 
KPMG’s debt advisory 
team. Nick is one of our 
investment associates and 
has worked on many of 
Kreos IV’s investments 
since joining, including 
Symet is ,  Kred i tech, 
Secret Sales and Noxxon. 
 

 
   
 

 
 
 

 
 
 

 
   nick@kreoscapital.com 

Team Spotlight 

http://www.liveu.tv/
http://kreoscapital.com/news.aspx
http://kreoscapital.com/NewsItems/Press%20Releases/Auctionata%20accelerates%20growth%20%20concludes%20a%20usd30m%20funding%20round.pdf
http://kreoscapital.com/NewsItems/Press%20Releases/Auctionata%20accelerates%20growth%20%20concludes%20a%20usd30m%20funding%20round.pdf
http://kreoscapital.com/NewsItems/Press%20Releases/CBNL%20chosen%20as%20a%202014%20Red%20Herring%20Top%20100%20Europe%20winner.pdf
http://kreoscapital.com/NewsItems/Press%20Releases/CBNL%20chosen%20as%20a%202014%20Red%20Herring%20Top%20100%20Europe%20winner.pdf
http://kreoscapital.com/NewsItems/Press%20Releases/ReWalk%20Exoskeleton%20System%20Cleared%20by%20FDA%20for%20Home%20Use.pdf
http://kreoscapital.com/NewsItems/Press%20Releases/ReWalk%20Exoskeleton%20System%20Cleared%20by%20FDA%20for%20Home%20Use.pdf
http://kreoscapital.com/NewsItems/Press%20Releases/Hexagon%20Acquires%20Vero%20Software.pdf
http://kreoscapital.com/NewsItems/Press%20Releases/Hexagon%20Acquires%20Vero%20Software.pdf
http://kreoscapital.com/NewsItems/Press%20Releases/Hexagon%20Acquires%20Vero%20Software.pdf
http://kreoscapital.com/team-investment-support-portfolio-monitoring.htm
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If you would like to learn more about Kreos or discuss 

any of the themes covered in this newsletter please 

do not hesitate to contact us.  

To receive this newsletter quarterly in your inbox, and 

keep up-to-date with the latest Kreos developments, 

please subscribe to our mailing list by emailing 

info@kreoscapital.com with the subject title 

Subscribe. 

Contact Us 
 

Kreos Capital 
25 Old Burlington Street 

London 
W1S 3AN 

t: +44 (0) 20 7758 3450 

 

 

Birger Jarlsgatan 2 

114 34 Stockholm 
Sweden 

t: +46 8 678 72 00 
 

 

6 Hachoshlim Street 
6th floor  
Herzlya Pituach  

46724 
Israel 

t: +972 9 951 44 34 
 

 

47 Esplanade 
St. Helier 
Jersey 

JE1 0BD 
t: +44 (0)15 3483 5716 
 

 

9A boulevard Prince 

Henri 
L-1724 
Luxembourg 

t: +352 2621 5400 
 

www.kreoscapital.com 

For all media enquiries, 

please contact:  
Sophie Stevenson-Salih   
+44 (0) 20 7758 3450 

None of the information contained in this publication may be reproduced in whole or in part without prior 

written consent of Kreos Capital. The opinions, estimates, charts and/or projections contained herein are as of 

the date of this presentation/material(s) and may be subject to change without notice. Kreos Capital seeks to 

ensure that the contents have been compiled or derived from sources that we believe are reliable and contain 

information and opinions that we believe are accurate and complete. However, Kreos Capital makes no 

representation or warranty, expressed or implied, in respect thereof, takes no responsibility for any errors and 

omissions contained therein and accepts no liability whatsoever for any loss arising from any use of, or 

reliance on, this presentation/material(s) or its contents. Information may be available to Kreos Capital or its 

affiliates which is not reflected in our presentation/material(s). Nothing contained in this presentation 

constitutes a solicitation, recommendation, endorsement, or offer to buy or sell any investment product.  

http://www.kreoscapital.com
http://www.linkedin.com/company/kreos-capital

